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Far too often, the network of programs
thar provide services and shelter for
Washingron D.C.’s most vulnerable resi-
dents face constant resource limitations.
Daily, a shelter’s capable and dedicared
staff face mulriple challenges as they
strive ro improve the neighborhoods in
our nation’s capital and provide for those
in need. The mission of one locally iniri-
ated non-profit organization serves to
meet this need.

Miller residents Anne C. Richeson
and Barbara W. Wall serve as Officers to
the Board of Direcrors of KEYS for the
Homeless Foundation, Inc. along side
the organization’s founding President
and Execurive Director, Valerie Guste
Johnson, What began as a modest chariry
initiative has developed into a city-wide
transformational resource network. By
redistributing contributions of gently used
houschold goods from area hotels, KEYS
serves as a vital link between the vast hos-
pitality industry and the 300 non-profit
organizations that provide food and shelter
to those living in poverty in the Greater
Washington, D.C. merro area.

Anne and Barbara’s involvement with
KEYS developed from their relationship
with Valerie as alumnae of the Academy
of Sacred Heart in New Orleans,
Louisiana. It was there, that the values of
service and partnership were impressed
upon them as childhood classmates.
“What is clear, is that it is incumbent
on us to reach our to others in an effort
to ease the way,” Anne explains, “This
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organization is doing real work in a
community of need KEYS is poised for
furure growth by optimizing its position
with the hotel industry and building on
community relations.” Barbara shares
her former classmates’ enthusiasm for
the opportunities KEYS offers and is
“delighted to be working with an orga-
nization that serves the real needs of the
homeless community.” They attribute the
organization’s strength and effectiveness
to Valeric’s clear vision of how, together,
community partnership safeguards and
enables the well-being of others. Today,
KEYS provides valuable resources,
largely donated by members of the Hotel
Assaciation of Washington, D.C., to over
30 charirable agencies that care for over
17,000 individuals annually. Additionally,
the Downtown Business Improvement
District has also become a valued partner
in KEYS' development and outreach.
The organization’s commitment to

practical and effective outreach is fos-

tered by interconnecting civic, economic
and faith-based organizations; which
also provide volunteers and distribution
assistance. KEYS evolved out of a service
initiative Valerie developed through her
parish, Holy Trinity Catholic Church

in Georgetown. Holy Trinity remains
an active KEYS partner, having most
recently contributed household goods to
a parish in the hurricane ravaged city of
Bay St. Louis, Mississippi.

Strong communities rely on the fos-
tering of vital interrelationships. By
unlocking the charitable potential of
our city’s hotels, KEYS for the Homeless
Foundation is an innovative solution that
strengthens connections between valuable
community partners. Il

Anne Richeson is the Director of the
Advanced Federal Network for Quests
Government Services Division; Barbara
serves as Vice President/Associate General
Counsel to Gannett Co. Inc.. For more infor-
mation, contact KEYS @deemail.com.

Pimentel Leaves Wall Street for Easy Street

After 10 years on Wall Street as a stock and commodity broker for Merrill Lynch, Mauricio Pimentel is
ready to take on a less stressful, easier route to success by becoming a Realtor with W.C. & A.N. Miller’s
Potomac office. “Although real estate has its ups and downs, the volatility of the stock marker can make
you old before your time,” stresses Mauricio. He adds, however, that the training he got on Wall Street
along with his marketing background, will serve him and his clients well when it comes to being able to
identify market trends and taking advantage of hot opportunities.

To tap into Mauricio’s keen investment sense and analytical approach to ensuring that your home sale

or purchase will guarantee a return on your investment, call him at 301-299-6000 (office), 240-483-6588 (cell) or email

him ar mpimentel @wcanmiller.com. ll
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